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Take up
28 300 sgm

Source : Knight Frank

+ -60%: transactional activity in La Défense falls
very sharply, showing an underperformance
compared with the region where there is an
increase of 8%

+ La Défense is a market which is closely
dependent on large and very large users and is
consequently a structurally volatile market. This
quarter, it has only witnessed one large
transaction, which explains its disappointing
transactional performance

+ 2016 proved to be an exceptional year, and it will
be difficult to repeat these results: it is extremely
likely that performance in 2017 will contract

+ The segment of surfaces of less than 1000 sq. m,
which grew strongly in 2016, has returned to its
more normal levels, and only accounts for 3% of
2017 activity

+ The improved transactional activity seen for some
years now in La Défense is largely due to
incentives added to headline rents: price remains
a deciding factor in a market where investors,
particularly large users, are seeking to rationalise
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Size of transactions

Source : Knight Frank
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Transactions > 5 000 sg m

Source : Knight Frank

Tenant Adress Date Area Rent Condition of premises

Orange Business Services Coeur Défense February 2017 17 500 sq m €530 Used
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Large users > 5,000 sg m in 2016

Source : Knight Frank

Paris Region
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Available supply
8,9 %

Sources : Knight Frank, ORIE

Asa"@

+ 8.5%: despite occasional rebounds when 12,0 1

properties become available, vacancy rates have

clearly been declining in La Defense since late

2013. They nonetheless remain above the regional 10,0
average (6.8%)

¢ This decrease is largely due to a fall in 80 8,5

construction activity but also says much about the
capacity of the La Defense market to absorb large —f— M

office surface areas

¢ This contraction in supply may increase over
coming months, due to the fact that no available
surface areas will be delivered 4,0 -

+ A high level of supply is not necessarily a sign of
imbalance in a market dedicated to large users:
any excessive compression of available supply is 2,0

likely to become a block to transactional activity Q1 | Q2 | Q3 | Q4 | Q1 | Q2 | Q3 | Q4 | Q1 | Q2 | Q3 | Q4| Q1 | Q2 | Q3 | Q4 | Q1|

¢ This fall in available supply should give rise to a 2013 2014 2015 2016 01
change in the financial trading conditions for real

estate and tip the balance of power towards
owners = Paris CBD === Paris region La Defense
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Grade A supply
13 %

Source : Knight Frank

+ The supply of Grade A (new and redeveloped La Defense Paris Region
surfaces), which was abundant in La Defense
for many years, has considerably decreased
over recent months: in the course of 1 year, it
declined from 21% to 13%, to below the
regional average

+ Paradoxically, in La Defense this advantage is
on its way out: given a general scarcity of
guality supply, an abundance of Grade A
supply had strengthened La Defense’s hand.
These surfaces, which are cost-effective and
boost efficiency, are effectively favoured by
users (72% of surfaces taken up in major
transactions in 2016 in the Paris region were
of Grade A quality as were 76% in 2015)

+ The prolonged sluggishness of the La
Defense market, and then its sudden
awakening, are clear evidence that the pricing
of Grade A supply is just as vitally important
for users: very large users, particularly those
who have to accommodate a large back = New or redeveloped  # Second hand
office, only returned when owners had agreed
a reduction in market values (headline values
and/or incentives)
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Rents

€432 €532

/sq m/year excl. Taxes and charges
Prime rents

Source : Knight Frank

Rental transactions
(year-on-year)

+ Rents for prime transactions Average rental transactions :
remain steady at slightly La Defense CBD
below €530. If we take the 5 650 - €432 €509
highest rents recorded on a (year-on-year) (year-on-year)
year-to-year basis, we can 550 | €532
see that the market is still
restrained g/\/—— Average values of supply presentation:
450 { 2
+ Owners are well aware of this s \/?432 E;I;esfense 285%0
as the highest indicative i
values ngIJ’ Grade A suppl 350 | o (last quarter) (last quarter)
pply 8
have remained close to this g -
standard price of €530 250 | B
P >0 2 Prime values of supply presentation:
+ The difference between g La Defense CBD
average transaction rents 150 1 €
and prime transaction rents is g I€530 €800
€100, reflecting a discount for 50 L= (last quarter) (last quarter)
second-hand surfaces 020304010203040102030401 I
¢ Incentives remain very high 2014 2015 2016 |17 Incentives:
in La Défense, generally Average rent La Defense CBD
0,
between 25 and 30% of the Weighted average rent 25 /30 % 8/17 %

headline rent —— Prime rent (last quarter) (last quarter)
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Future deliveries

46%

Pre-sale rates from now until the end of 2019
Source : Knight Frank

¢ 2017 is on track to be the third consecutive “dead” year
in terms of construction, with extremely low delivery
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New or redeveloped areas in La Défense :

volumes £200 000 186 900
+ Window was the only speculative programme expected 3180 000
for delivery in 2017: its 44,000 sq. m were pre-leased
by RTP in 2016 160 000
+ Over the next few months, supply (particularly of Grade 140 000
A) is therefore projected to become scarcer in La
Defense. An absorption phase such as this was needed 120 000
to gradually rebalance the market after the deluge of 97 300
deliveries associated with the La Defense regeneration 100 000
plan, but it is important that it does not continue 80 000
because it risks plunging the market into an imbalance
in the opposite direction 60 000
+ As a result of the increasing scarcity of Grade A, off- 40 000
plan sales, which were not habitual in La Defense prior
to 2014, now account for 46% of volumes expected for 20 000
delivery before the end of 2019 0

+ In the longer term, the La Defense management body is
determined to regulate and stagger delivery volumes in
order to avoid peaks and troughs in property coming to
market

2019

2012

2013 2014 2015 2016 2017

2018

riDelivered areas " Pre-let deliveries m Available deliveries
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Summary

Sources : Knight Frank, ORIE
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Qi orae g Pghesen o Laodensesnare
Take up 28300sgm 71500 sgm -60% 638 800 sgm 4%
Immediate supply 302 000 sg m 332000sgqm -9% 3622 000 sgm 8%
Vacancy rate 8,5% 9,4% -90pb 6,8% -
Average rent 432 €/sq m/an 398 €/sq mlyear +8% 399 €/sq m/an -
High-end rent 532 €/sq m/an 496 €/sq m/year +7% 770 €/sq m/an -




KEY FIGURES P ¥ Knight
b: Frank

United Kingdom Continental Europe

16 Countries
Austria / Belgium / Cyprus

Czech Republic / France
41 3 o F F I C ES Germany / Ireland / Iltaly

M / The Netherland
1 4 ’ 820 P E o P L E P:I;:Zo/ Portzg:lt/ (:oamnars\'ia GATEWAY
60 CO U N TR I ES Russia / Spain / Switzerland CITES

These are the cities
where we believe
Knight Frank is best
placed to deliver for
our clients, build our
business and achieve
8 4 greatest overall impact

OFFICES
i\ 1 550
BERLIN PEOPLE
OFFICES
PEOPLE

o)} RUBAI HONG KONG e
2\3 MUMBAI 6/

OFFICES

OFFICES

2,000

PEOPLE

>

LONDON

PARIS

o/

SAN
FRANCISCO SHANGHAI

OFFICES

5,640

PEOPLE

OFFICES

5,520

690

PEOPLE PEOPLE

NAIROBI SINGAPORE
Asia Pacific
The Americas
Africa 14 Countries
15 Countries Australia / Cambodia SUBNEY
Argentina / Brazil 10 Countries China / Hong Kong
Canada / Chile Botswana / Kenya The Middle East India / Indonesia
Colombia / Costa Rica Malawi / Nigeria Japan / Malaysia
Dominican Republic Rwanda / South Africa 2 Countries New Zealand / Philippines
Mexico / Peru Tanzania / Uganda The Kingdom Of Saudi Arabia Singapore / South Korea
Puerto Rico e Zambia/ Zimbabwe e The United Arab Emirates Taiwan / Thailand e
The Caribbean (4)
USA



KNIGHT FRANK FRANCE

Knight Frank is an international real
estate advisor.

In France, the company operates in the
corporate real estate market, mainly
comprising offices, retail premises and
industrial or logistics buildings.

Knight Frank France serves two
separate groups of clients: owner
investors and tenant companies.

Knight Frank France was founded over
40 years ago and is organised into six
business lines:

Offices, Retail, Capital Markets,
Property Management, Knight Frank
Valuation and L'Atelier Knight Frank
(a spatial design consultancy).

The Knight Frank France team includes
80 professionals working from Paris.
Historically specialising in the real estate
market in the centre of the capital, the
company has gradually widened its field
of expertise and is now a recognised

consultant in areas including La Défense
and the Western Suburbs of Paris. The
Capital Markets department, along with
the independent subsidiary Knight Frank
Valuation, also support their clients
throughout France.

Knight Frank France is the French
branch of Knight Frank LLP, a British
company founded more than 120 years
and now operating in 60 countries. It
offers its clients the skills of its 15,000
professionals, working from 413 offices
worldwide.

A global platform and an independent
partnership, specialising in tertiary and
residential real estate and employing
professionals dedicated to their clients,
Knight Frank enjoys a unique position in
the world of real estate consultancy.

Drawing on the constant support of its
clients and its recognised integrity,
Knight Frank is increasingly establishing
itself as the consultant of choice.
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Philippe PERELLO

CEO
philippe.perello@fr.knightfrank.com
+33 14316 88 86

Vincent BOLLAERT

Head of Capital Markets
vincent.bollaert@fr.knightfrank.com
+33 14316 88 90

Antoine GRIGNON

Head of Retail Services - Capital Markets and Leasing
antoine.grignon@fr.knightfrank.com

+3314316 8870

Marc Henri BLADIER

Head of Office Agency and L’Atelier Knight Frank
marchenri.bladier@fr.knightfrank.com
+3314316 8892

Antoine SALMON

Head of Retail Leasing
antoine.salmon@fr.knightfrank.com
+33 14316 88 64

Aron SHADBOLT

Head of Knight Frank Valuation
aron.shadbolt@fr.knightfrank.com
+33 14316 88 96

Guylene BROSSART

Head of Property Management
guylene.brossart@fr.knightfrank.com
+3314316 8891



